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THE BUILDING’S  
FINANCIAL ANALYSIS



Financial Overview

Offering price

$3.1M
Total SF

6,196

PPSF

$500

Proforma Cap Rate 
With $200K Reno

6.5%
Current Cap Rate

3.1%



Financial Overview

Price $ 3,100,000

Cap Rate 3.1%

Proforma Cap Rate 6.5%

Net Operating Income $96,164

Proforma Net Operating Income $215,110.08



Rent Roll

Unit # Lease Status Actual Pro Forma
1 3 BD RS $2,687.8 $2,687.8
2F Delivered Vacant 1 BD RS $1,114.06 $1,114.06
2R 1 BD FM $2,500 $4,250
3F Delivered Vacant 2 BD RS $1,600 $2,425.23 (Legal)
3R Delivered Vacant 1 BD FM $2,500 $4,250
4 Delivered Vacant 4 BD (CONV) FM $3,000 $9,000
Monthly  Revenue $13,402 $23,727.09
Annual Residential Revenue $160,822 $284,725.08



Financial Overview
DSD Current Pro Forma

Gross Income $160,822 $284,725.08

Expenses Current Pro Forma
Property Taxes $30,812 $30,812
Gas $6,712 $6,712
Insurance $9,317 $9,317
Water and Sewer $2,345 $2,345
Repairs and Maintenance (Estimate) $4,500 $4,500
Common Electric $940 $940
Super Salary (Estimate) $3,600 $3,600
Management Fee (Estimate) $6,432 $11,389
Total Expenses $64,658 $69,615

Net Operating Income $96,164 $215,110.08

Income



About Ian Mednick

Through his extensive knowledge, expertise, and comprehensive understanding of 
the trends within the Brooklyn real estate market, Ian Mednick is committed to 
providing his clients with a truly impressive real estate experience. Specializing in 
the Acquisition and Marketing of Multi-family, Condominium, Townhome, Commercial 
and Investment Properties, together with Developer services; Ian clearly 
distinguishes himself by executing on behalf of his clients with very deliberate, 
strategic, and skillful measures that achieve impressive results.

Ian’s proficient counsel, keen insights, and deep commitment are clearly exhibited in 
every interaction. With a background in Commercial Real Estate, he carefully and 
accurately addresses each important issue of the transaction and offers valuable 
such as 1031 exchanges, real-time analytical information, and a more complete 
perspective of the current real estate market. He is meticulous in analyzing the 
investment potential of each property diligent in protecting his clients by bringing 
light to the critical issues that may impact their real estate investment. Ian’s clients 
receive real estate advice based on a careful assessment and an intentionally 
mindful and cautious approach on their behalf.
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About Ian Mednick

Buying or selling a home is more than a transaction—it's a significant financial and emotional 
decision. Paul Hyun sees his role as not to "sell" you, but to advise you. Paul's approach to real 
estate is to empower clients with unparalleled data, advocacy, strategic counsel, and a steady hand, 
to navigate the complexities of the Brooklyn NYC market with confidence.

Paul's approach is rooted in a unique combination of disciplines. With a Juris Doctor from NYU 
School of Law and seven years of experience as a corporate patent litigator, he brings a level of 
analytical rigor and strategic negotiation to the table that is rare in this industry. He dissects market 
trends, creates exhaustive valuation analyses, and advocates for clients with a litigator's skill and 
tenacity. Paul's clients feel informed and in control because they understand the "how and why" 
behind every recommendation.

But a successful real estate journey isn't just about the numbers. With a degree in Cellular and 
Molecular Neuroscience from Brown University Paul also holds a deep appreciation for the 
psychology of high-stakes decision-making. He understands the uncertainty inherent in this process 
and his primary goal is to mitigate that anxiety by providing a supportive experience, offering the 
confidence to move forward with high-stakes decisions. It's why clients consistently say Paul 
"greatly reduced the stress that can be inherent to the NYC real estate market" and made the 
process feel "manageable and calm".

From the first meeting to long after the closing, Paul sees clients as partners. This means providing 
not just market expertise, but also access to his trusted network of attorneys, mortgage brokers, 
contractors, and more. Every professional needed for a successful transition. It's about providing 
holistic advocacy across the board: for a luxury client, professionals relocating to NYC, parents 
purchasing for children, first-time buyers navigating the market, or families looking to downsize.
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For your business to succeed, you need to be in the 
right place at the right time. That’s where we come in.

Compass Commercial

Knowledgeable. Versatile. Thorough.
Comprising a national network of experienced agents, 
Compass Commercial conducts meticulous analysis and 
provides trusted advice to business owners from coast to 
coast. Leveraging our sophisticated technology and support, 
our agents provide everything from strategic direction to 
comprehensive solutions. With proven track records and an 
ever-present eye on market trends, Compass Commercial 
puts your business at the center of ours.




















